The Top 5 Places to Sell Your Ebook
This is an extra resource to go along with the original article:
How to Create an Ebook that Boosts Traffic

Payhip

Let your customers choose how much they’d like to pay for your ebook. Payhip also gives you
access to Google analytics so you can find out where your customers came from. Because
you’ll only pay when you make a sale, Payhip is a great place to start out. It charges a 5%
transaction fee with no setup or monthly fees to worry about.

Selz

Use Selz to sell digital books to your customers. Customers can even download your ebooks
onto their Kindles. Selz also allows you to enforce download limits to prevent sharing. Selz
offers four different pricing packages, from free to $26.99 per month for unlimited books.

Gumroad

Gumroad is a popular online marketplace that will help you sell your digital ebook to your
customers. Buyers can choose multiple file formats, such as PDF, ePub, or Mobi. Prices start at
$10 per month, with a 3.5% + $0.30 transaction fee.

Sellfy

Not only can you sell your digital products on Sellfy, you can also use it to send targeted emails
and upsell offers based on the customer’s preferences. Pricing is simple with Sellfy. The entry
level package is free for up to five digital products with a 5% transaction plus PayPal fee.

E‐junkie

Ejunkie allows users to embed a shopping card on their website, blog, and/ or social media
channels. Use Ejunkie to sell no matter where your customers are most active. One of the
biggest benefits of using Ejunkie is the flat fees. There are no setup or transaction fees. The
monthly subscription fee starts at just $5 for up to 10 products.

Amazon Kindle Direct Publishing

Amazon Kindle Direct Publishing (KDP) is the most popular marketplace for ebooks, but that
doesn’t necessarily mean it’s the best option for selling your ebook. While you’ll have access to
millions of readers, you’ll sacrifice a good chunk of your potential sales. Amazon KDP requires
at least 30% of your royalties, sometimes up to 65%. Ouch. But the tradeoff is you’ll have more
visibility and Amazon will do a lot of your marketing for you.

